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Sales Force management
Maximum Marks : 40
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Attempt all questions. Distribution of marks is given against each Question.
Word limit for each Answer is 250-300 words.

g 1. fasa dTed &1 wew@ qarsy | (08)
Explain the importance of Sales Organization.

e 2. AEHR UG & qU—aN ol | (08)
Write merits and demerits of Interview.

U 3. Th e qIRSIAe Ao & o adrsy | (08)
State the advantages of a good remuneration plan.

U 4. fapa < & A8 P 9arsy | (08)
Explain the importance of salesman group.

U3 5. fapa wifed qideror & 1ol BT HHSSY | (08)
Explain the meaning of sales force supervision.
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Sales Promotion & Public Relation
Maximum Marks : 40

ECEED ol Ud Uil & "8 Bl HeTsy | (08)
Explain the importance of fair and exhibitions.

g 2. facma Hagda HedTdhd o ITHaar Faeror fafy ar a9smgy | (08)
Explain the consumer survey method of sales promotion evaluation.

U 3. faspor vd fauoe & sfaR =TSy | (08)
Explain the difference between selling and marketing.

U 4. SFRAYD UG JAR H FHHAN darsgy | (08)
Explain the similarities between public relation and publicity.

U 5. THHIRAT Ud SFagsd IR ool falRey | (08)

Write a note on Journalism and Public relation.



